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How to Better Prepare
for Your Investor

Meeting

Use this checklist to ensure the best possible meeting
outcomes.
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Once you've created a strong targeting strategy for new investors, you have to
convince them why they should invest in your company. There are a couple key
elements that you can prepare to make sure you have the most successful

investor meetings.

According to a recent Buy-Side survey conducted by Irwin, 89.5% of buy-side
investors think that issuers do not do enough due-diligence in understanding

who they are or what they're looking for before meeting with them.

Before you enter a meeting to pitch your company, you need to be mindful of how you can cater your pitch
and better align with the investment philosophy of their company.

Here are some key things you should prepare in advance of your investor meetings:

[J Work with your management team to understand more about what kind of shareholders they'd like to
have to ensure you're meeting with the right types of investors.

[[] Read about the firm and their strategy, more specifically to answer the following questions:
[J] What are the firm's mandates? What style of investor are they?
[J] What are their objectives?
[J] What is their AUM?

[[] What do their holdings look like? Do they invest in your sector or sub-sector? In your geography?
In your peers?

[] What's their turnover like?

Tip: This can tell you what information to include in your presentation, for example, if they are a small-cap event-
driven fund they likely care a lot more about your catalysts, current capital requirements, or the implications of a
pending transaction VS a long-only asset manager might care much more about the big picture development of
your business over the next 2-3 years)

[J Ensure your management team who is meeting with the firm have proper background information on the
firm and time to prepare.

[J Refine your company pitch, and ensure it's modified for who you're meeting with.
[[] Ensure that your presentation is organized, has visual appeal, and includes the following key information:
[J] What differentiates your business

[J Your company story
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[[] Where you're positioned in relation to your competitors
[[] Showcase your management's experience and credibility

[[] Shareholder value metrics: projected returns, projected cash flows, projected growth, cost of
capital

[] Your growth story and strategy
[] Forward-looking industry growth

[J Any relevant analyst reports or press clippings
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Request a demo >
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